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Are Unexpectedly Strong 
In Closing Days of Month 


New York City, Detroit Are Showing Weekly Gains; 
Cleveland Off, but Coming Strongly; Final 
Figures Encouraging in View of Conditions 


New York, April 3.—Preliminary reports of March sales 
indicate a very much better record than could possibly have 
been expected when the entire banking system of the coun- 


try was marking time on its 

Last Saturday Automotive Daily @ 
News published figures covering the 
week of March 21 in the metropoli- 
tan district, embracing the City of 
New York and showing a total of 
1,691 passenger cars sold against 
1,544 in the same week of last year, 


an astonishing comeback so soon | 


after the banking holiday. 

Now come. figures for Wayne 
county, Mich., for the week ended 
March 31, showing a sale of 538 pas- 
senger cars and thirty-five trucks, 
as compared with 382 passenger cars 
and forty-five trucks in the preced- 
ing week. 

The Cleveland Automobile Manu- 
facturers and Dealers Association 
has wired Automotive Daily News 
that new car sales in March totaled 
863 as ag t 1,240 in the same 
month of 19. Used carsales this 
March were 4,423 as against 5,599 in 
March of last year. The decrease 
here is about 30 per cent., but even 
this is better than was hoped for 
during the dark days of the banking 
holiday. 

Furthermore, Cleveland has had a 
rather tougher period in its banking 
Situation than many cities. The 
dealers believe that matters are ad- 
justing themselves, and that an ex- 
tremely good selling period will 
ensue before the peak is reached 
which latter will be much later than | 
in normal im normal years. = 





famous national moratorium. 


COOK COUNTY CAR 
SALES SHOW UPTURN 
AT CLOSE OF MARCH 


Chicago, April 3.—Cook county 
automobile sales showed a sharp up- 


turn the last ten days of March, due 
to’ the impending Illinois sales tax 
which became effective April 1. 
Although an injunction has been 
granted restraining the enforce- 
ment of the tax, Gov. Horner has 
urged merchants to collect it pend- 
ing court decision, and they are. 
Between March 21 and the end 
of the month a survey shows that | 
1,431. new automobiles were sold in | 
the county. -In the corresponding 
period last year 931 cars were sold, 
and with 1,600 cars sold in the first 
twenty-one days of the month. 





During the banking holiday period | 


the buying of automobiles came to a 
standstill. Total sales in the county 
for the month were 3,031. This was 
sixty cars, or 2 per cent. less than 
the number registered in March, 
1932. 

Daily sales of cars in the last third 
of the month follow: Wednesday. 
| March 22, 180; Thursday, March 23, 


Continued on on Page 6) 


DODGE FIELD EXECUTIVES 


REPORT OUTLOOK IMPROVED 


Detroit, April 3. 





An authentic cross-section of automo- 





bile dealer opinion, throwing an encouraging light on the 
prospects of the industry for a satisfactory spring business, 
is furnished by interviews with several executives of Dodge 








secs Corporation, who have just returned from an exten- 
sive tour of field investigation in different territories. 


A. vanDerZee. the company’s gen-¢ 
eral sales manager, 
situation in metropolitan New York 
and adjacent dealer points, is con- 
vinced that car dealers, especially 





A, vanDerZee Emerson J. Poag 


those affiliated with Dodge, have 
reached the much-heralded upward 
trend more quickly than any other 
line of business. 


Says Mr. vanDerZee: “People are 


checking the | Past two or three years. 











Even the 
suggestion that a part of the re- 


newed sales activity may be due! 
to the approach of good motoring | 


weather does not belie the fact that 
business is picking up—fast. Nor 
are my observations in this respect 
limited to purely local conditions. 
Orders received at the factory dur- 
ing my absence prove that Dodge 
dealers everywhere are preparing 
for a season of brisk buying.” 

W. M. Purves, assistant general 
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Late March Car Sales Stronger 
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5 Cents. $12 Per Year. 


Than Expected; April Gain Seen 


(Gy 


HUDSON CO. REPORTS 
APRIL PRODUCTION 


TO BE INCREASED 





Detroit, April 3—A sharp upturn 
in orders from distributors has been 


the feature of the | 


week at the Hud- 
son Motor 
Company. 

following the sen- 
sational pickup of 
the past fortnight 
leads factory 
executives to an- 
nounce that April 
production will be | 
¥ materially in-| 

creased. 

W. E. Butler That the spring 
buying season really is on was evi- 
denced by calls this week from dis- | 
tributors for more cars, additions to 

orders already placed. On Monday | 
of each week the company sets its 
production figures for the week fol- 
lowing, but this week there has been 
an unexpected rush of additional 
| orders, the result being that an extra | 
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CHEVROLET SALES 
IN SECOND 10 DAYS 


| Detroit, April 3—Chevrolet dealers | 
| in the second ten days of March re- 
ported delivery to consumers 10,006 


istence of a national banking holiday 
during much of the period. 

In the comparable period last year 
| retail sales were 10,378 new cars and | 
| trucks. 

Owing to the difficulty of getting 
cars to dealers because of lack of | 
facilities for clearing drafts, stocks 
of new cars in the field were reduced | 





of the month 

From the first of this year to | 
March 20 deliveries to consumers 
| were 88,068 units, compared with 
86,769 in the comparable period 
| Of 1932. 
In the last ten days of March 
jlast year retail sales qwere 13,504 
units. 

In both January and February 
Chevrolet exceeded retail sales of 
last year by a comfortable le margin. 


WHITE COMPANY GETS 





Cleveland, O., April 3.—An order 
for fifty six-cylinder Indiana buses 
was received today from the Green 


Lines, Inc., of New York city, ac- | 


cording to an announcement by A 
G. Bean, president of the White 
Motor Company. 

This is the third large fleet order 


sales manager, back from a visit to|of recent weeks for Indiana buses, 


Dodge dealer points in the New 
England states, has this to report: 
“I was prepared to run into a cer- 
tain amount of pessimism, or at 
least doubt regarding the immediate 
future, but encountered only optim- 
ism. Folks in New England are feel- 
ing better now that financial stab- 
ility has been restored. Dealers are 


not only willing, but able to invest | doing business, often more business 


in the purchase of automobiles. 
Many such purchases are based on 
Sheer necessity, the old transporta- 
tion having worn out during the 





than they anticipated several weeks 
ago. I talked not only to dealers, 


(Continued on Page 2) 





Mr. Bean said. Thirteen were pur- 
chased a few days ago by the Co- 
lumbia Transportation Company of 
Columbus, Ga., a subsidiary of the 
Georgia Power & Light Company, 
and ten are now being placed in 
service by the Cleveland Railway 
Company, Cleveland. 

The Green Lines will operate 
these buses on heavy crosstown 
service in New York city. They are 
equipped with twenty-four-passen- 
ger pay-enter bodies of all metal 
construction. 





Car 
This, 


TOTAL 10,006 UNITS. 


| new cars and trucks despite the ex- | 


3,477 units in the second ten days'| 


ORDER FOR 50 BUSES 


*/|$100,000,000 or more yearly in gas- 


Renewed Buyer Confidence, tee Dealer Stocks, 
Coupled With Opening of Spring Sales Season, 
Expected to Bring Real Uplift 


By Chris Sinsabaugh 
Detroit, April 3.—If I can read the tea leaves correctly, 
the long looked for buying wave has struck the country so 
far as the automobile business is concerned. Reports from 
the dealer army substantiate this belief, for there isn’t a fac- 
tory in this area that isn’t able to boast of retail sales 


| 
| 











increases in the last fortnight. Dealers’ stocks are at low 
ebb because of filling orders from their floors instead of 
waiting for factory shipments. The week just closed has 
jteee ——————@ only emphasized the pick-up. 
N. A. D. A ORGANIZES Indications point that from now 
/on for at least a couple of months 
NEW COMMISSION ON oy em: will be on thé up and 
Ithough the spring season has 
NATIONAL ACTIVITIES a “ion opening because of the 
banking situation, it is felt that the 
industry will lose nothing by the 
St. Louis, Mo., April 3.—Welding | delay, and that we can look for the 
\the National Automobile Dealers’|™arket to hold up well into the 
| Association into a mobile, active, pevergge t with the -sales curve al- 
| powerful instrument for the aid of |™ost flat instead of showing hills 
the automobile dealer and the in- | 0d valleys as it has done for some 
dustry, President F. W. A. Vesper | ‘ime past. 
announces the formation of a Na-| March closed with a production 
tional Activities Commission, which | that is going to be surprising when 
wiil be composed of outstanding in- }#!! the returns are in. With many 
' alers in each markefcen- 1! the ts closed down for a con- 
ad heen 1 ierae TEIN Ofte becaAse OF 
| ‘The members of this commission |@nking conditions, yet this loss is 
will function as the individual rep- |0t going to be as great as we 
resentatives of the association in | Pessimistically thought during the 
itheir respective communities and |4@rk days when we had nothing to 


|use for money 

| will directly and personally trans- y- 

| mit to all local members the policies | Probably the most convincing 
proof of the comeback is had in 


| and activities of the association. 
‘By this plan,” says President 
leew “the association headquar- | 
ters will be fully and promptly ad- | 
| vised at all times of conditions in | 
jevery market, and in turn local | 
|members will be served by the con- 
structive activities of the associa- | 
i in a speedy and efficient man- 
iner. The local national activities 
|committeeman will bring closer to- 


|Chevrolet’s report on the second 


(Continued on Page 8) 


‘NEW CAR SALES TOP 
EARLIER ESTIMATES 


Detroit, April 3.—Sales in Febrea- 
/ary of both new passenger automo- 
| biles and trucks were slightly great- 
er than earlier reports indicated, ac- 
cording to estimates by R. L. Polk 
| & Co. New passenger car sales weré 
estimated at 69,000 units, compared 
with earlier estimates of between 
| 66,000 and 67,000. New truck sales 


(Continued on Page 2) 


CAMPAIGN AGAINST 
| GAS TAX EVASION 


| New York, April 3.—Co-ordinated 
efforts to prevent gasoline tax eva- | 
sion are regarded as possible in the 
near future as an outcome of the 
conference of state governors and | 
representatives of the petroleum in- 
dustry called at Washington, D. C., 
Ld Secretary of the Interior Harold 
Ickes. Secretary Ickes informed 
the conference that qome of Fed- 
eral and state gasoline taxes are), letter to all its dealers setting 
partly to blame for the industry’s | oe ° 
edien usually leading to a market | forth the position of the company 
under the present receivership. The 

besabdown, letter, in part, is as follows: 
It has been estimated that tax “A number of our dealers have 
evaders have been stealing some 


(Continued « on Page 8) 


INDIA RECEIVERSHIP 
DECLARED TEMPORARY 


Akron, O., April 3.—The India Tire 
and Rubber Company has directed 


ad- 








(Continued on Page 8) 


BREWERY BUYS 
DODGE FLEET 


Norristown, Pa., April 3.—Pur- 
chase of 25 new trucks has been an- 
nounced by the Adam Scheidt Brew- 
ing Company. With the acquisition 


oline tax revenues, chiefly from the 
states. Numerous tax evading meth- 
ods are employed, including the 
blending of gasoline with other 
products, falsification of exemption 
and refund claims, smuggling, diver- 
sion of railroad shipments, and 
various ways made possible by in- 
adequate administration of tax laws. 
Evasion has increased with tax 
rates, which now range from 3 cents 
to 12 cents a gallon. The average |of this new fleet, the company will 
state and Federal gasoline tax rate | now have 70 motor vehicles ready te 
now exceeds 5 cents a gallon, and|ship the foamy brew far and near 
is more than the wholesale price of |on April 7. 

the commodity. The estimated $100,-| The contract for 21 ton-and-a- 


(Continued on Page 7) (Continued on Page 6) 

















Dodge Field Executives 
Report Outlook Improved 
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but to bankers, business men, fac- 
tory hands and _ wmill_ workers 
throughout the conservative East— 
and nobody is downhearted there. 
Dealers are adding to their stocks 
of passenger cars. Department stores 
and other lines using light delivery 
are enlarging their fleets by the pur- 
chase of new Dodge commercial cars. 
Purchase of standard and heavy- 
duty truck units are being nego- 
iated in increasing numbers. Alto- 
gether, I have positive proof that 
business in the New England section 
is headed toward a healthy increase 
which will continue in momentum 
during April and May.” 

Emerson J. Poag, Dodge's director 
of advertising and merchandising, 
together with Frank J. Timmens, 
regional manager, spent nearly a 
week sizing up prospects in Ohio, 
Pennsylvania and northern New 
York. “I was more than pleased,” 
says Mr. Poag, “to note the high 
morale and the progressive spirit of 
Dodge dealers, shown at a time 
when they were just emerging from 
the handicap of the bank holiday. 

“In more than one way our re- 
cent drop into financial back waters, 
by proving the greater effectiveness 
of planned effort, has tended to 
make dealers better, more astute 
merchants whose fitness for sur- 
vival now asserts itself. 

“If you would doubt the often 
heard story of hoarded money, you 
should have been with us on this 
trip. Wherever we went we heard 
stories of cars bought and paid for 
with cash, cart-wheel dollars and 
old-fashioned, large-size bills, that 
were common six, seven years ago. 
Naturally, you ask why did folks buy 
cars at this juncture? Because they 
realized that values were never so 
great, prices never so low. Being 
cautious, they figured that the pur- 
chase of an automotbile is an ex- 
ceptionally liquid investment on 
which the owner may realize more 
quickly, with least risk of calamitous 
loss. I am inclined to believe that 
these conservative investors will, to 
an appreciable extent, be the bridge 
over which the retail dealer will 
enter busy days to come in the next 
sixty days. 

“Many of the dealers whom we 
visited had taken pains to find out 
what had brought buyers to their 
showrooms. Invariably it was ad- 
vertising—of two sorts; magazine 
and newspaper advertising, and 
word-of-mouth advertising in the 
form of comments made by present 
Dodge owners. With confidence in 
our financial institutions restored, 
more and more hoarded money will 
come into the open, Business will 
be good; I am sure of that.” 

J. W. Hutchins, who directs Ply- 
mouth sales for Dodge Brothers Cor- 
poration, after covering the more 
important cities of the Southeast, 
with side trips into the District of 
Columbia and to Pennsylvania 
points, is sure he has never seen so 
much clear-cut optimism. “Though 
many of the banks were still closed 
when I made my first contacts,” 
said Hutchins, “dealers were doing 
business and were jsreparing for 
more. Used cars stocks were mov- 


— 











| Export Trade,” and considerable in- | 
| terest centers around the fact that | 





ing, in not a few imstances they 
were practically depleted. Even 
during the bank holiday people con- 
tinued to come into dealers’ stores to 
inspect the new models, 

“Cancellations of orders were so 
few as to be negligible. When banks 
opened again, greatly increased ac- 
tivity was noticed everywhere. A 
Pittsburgh dealer showed me that 
he had had the best week since 
1929. I don’t think I met a single 
dealer who did not feel sure of real 
business for April and May. The 
consensus of opinion—and this ap- 
plied alike to small and large places, 
was that business had been only 
momentarily deferred, to be more 
than made up in the next two 
months.” 


N.A.D. A. ORGANIZES 
NEW COMMISSION ON 
NATIONAL ACTIVITIES 


(Continued from Page 1) 


gether the association as a whole 
and the individual local members 
of it. 

“Inasmuch as our 1933 program 
provides a very great deal of new, 
helpful service to members, it is de- 
sirable that our contacts be personal | 
and timely, and that the policies 
of the association be clearly and 
vigorously interpreted to all mem- 
bers and in all markets.” 


FOREIGN TRADE COUNCIL 
MEETS APRIL 26 TO 28 


New York, April 3.—A new deal in 
world trade will be foreshadowed at 
Pittsburgh, where the Twentieth 
National Foreign Trade Convention 
assembles on the 26th, 27th and 28th 
of this month to take a carefully 
considered inventory of the foreign 
trade position of this country, ac- 
cording to E. P. Thomas, president 
of the National Foreign Trade 
Council, 

Among the subjects to be dealt 
with by the 1,500 foreign trade exe- | 
cutives who will be at Pittsburgh, 
the advance program, issued today, 
particularly stresses the importance 
of the pending commercial treaties 
with other nations and the restora- 
tion of the bargaining power of the 
United States with delegated au- 
thority to the President from Con- 
gress sufficient to make agreements 
within limits compatible to the wel- 
fare of American industry. 

The main subject before the con- 
vention this year is “Credit Policy in 





Fred I. Kent, now in charge of the 
foreign exchange transactions of the 
United States, will deliver the key- 
note address at this session. The 
entire second day of the convention, 
April 27, will be devotel to this ques- | 





tion. 





Other cars are bigger 
but none better 


“Tne American 


tip_ 


America’s Most Economical Passenger 


and Commercial Cars 


$275 up F. O. B. Factory 


Write for details about non-conflicting and valuable franchise 


‘American Austin Car Co., Inc., Butler, Pa. 








| FINANCIAL NEWS | 


FEDERAL 

Detroit, April 3—The Federal Mo- 
tor Truck Company reports that 
current assets as of December 31, 
1932, including $978,358 cash and 
marketable securities, amounted to 
$2,708,389 and current liabilities were 
$166,078. This compares with cash 
and marketable securities of $1,131,- 
847, current assets of $3,381,305 and 
current liabilities of $239,664 at close 
of 1931. 


New York, April 3.—Curtiss- 
Wright Corporation, in its report for 
1932, shows loss of $607,182, not in- 
cluding an outlay of $145,265 for idle 
propetries. This compares with loss 
of $4,126,059 for 1931. Gross sales 
fel lfrom $21,651,585 in 1931 to $12,- 
406,720 last year. 

The balance sheet as of December 
31, 1932, carried plant properties and 
airport operating facilities at $13,- 
452,333. Excess manufacturing and 
airport facilities at “estimated ulti- 
mately realizable values, as approved 
by board of directors,” stood at 
$9,622,907. 

“During the year 1932 bank loans, 
amounting to $1,737,000, and other 
notes payable, amounting to $75,000, 
or a total of $1,812,000, were paid off 
in full,” explained Thomas A. Mor- 
gan, president, in his remarks to 
stockholders. “Other payables, in- 
cluding mortgages were reduced 
$809,822. After paying off these ob- 
ligations the cash balance at the 
end of 1932 amounted to $1,362,550.” 


FIAT 

Turin, April 3—The Fiat Com- 
pany, the largest automobile factory 
in Italy, made no net profit during 
1982, but suffered no loss, and so is 
paying dividends of 10 lire a share 
out of reserves accumulated during 
more prosperous years. While in 
almost all countries motor car pro- 
duction in 1932 was lower than in 
1931, Fiat succeeded in maintaining 
the same output tonnage, while the 
number of cars built was actually 
slightly higher, compared with the 
previous year. 

The export of Fiat motor cars to 
foreign countries declined 28 per 
cent., but this diminuition was offset 
by a larger sale of cars in the home 
market. 





CANADIAN TAX 

Montreal, April 3. — Suggestion 
that the newly imposed Federal 5 
per cent. excise tax on automobile 
tires and tubes would probably be 
passed on to the consumer, proves 
correct. Manufacturers have care- 
fully studied the incidence of taxes 
on the industry during the last week 
and as the cost has been increased 
by the amount of the new tax it 
has been added to the price to the 
dealer. 


STEEL FUTURE 
LOOKS BRIGHTER 


Detroit, April 3.—Indications are 
that there was a moderate increase 


week just ended, reflecting the con- 
tinued moderate increase in new 
business during the period. 

While the volume of new orders 


|is not yet back to what it was before 


the Michigan bank holiday, six or 
seven weeks ago, there has been a 
steady increase in contracts since 
the resumption of banking opera- 
tions after the national holiday 
ended. 

A considerable part of the new 
business has come from the auto- 
motive industry, permitting a good 
gain in the activities of the steel 
mills which supply the bulk of the 
motor business. However, there also 
has been a steady demand for mis- 
cellaneous products, the buying of 
which was interrupted by the bank- 
ing situation. 

Youngstown, April 3.— Youngstown 
district steel plant operations will 
advance to 16 per cent. of capacity 
to start the week, as against 12 per 
cent, last week and 25 per cent. a 
year ago. Nineteen of eighty-three 
open hearth furnaces will be oper- 
ating, against fourteen at present 
and twenty-five in the corresponding 
period last year when district steel 
output was near its high point for 
1932. 

Steel makers report no sharp im- 
provement in buying, but some new 
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Up the Hills 


Boosting the Brewers 
C. B. Wilson 
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Detroit Editor 


SPARKS from DETROIT 





South Bend Buying Bender 
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Chris Sinsabaugh 














pres hats are tilted cockily on the brows of executives 
of the Studebaker Corporation, for they are finding out 
what the home folks really think of them in these receiver- 
ship days. The whole city of South Bend is for them, body 
and soul and is showing its faith in Studebaker in a most 
unusual manner—not with followers, but orders. 

It’s one of the most unusual things that ever has 
occurred in the business world, to my way of thinking— 
what’s been going on in South Bend the past week. First 
of all, there was a civic holiday last Wednesday and a lun- 
cheon was given that was attended by nearly 2,000 citizens, 
with the Studebaker Corporation as the guest of honor. Gov, 
McNabb of Indiana came and spoke and then the citizens did 
a little selling talk, the result being that the luncheon party 
pledged itself to buy 100 new Studebakers before the first 


of April. * 


- 


* 


_. SOUTH BENDERS did not stop at this. Last Saturday, 
with Studebaker still in mind, there was a parade six miles 


long of citizens ballyhooing the sales campaign. 


Fifteen 


bands furnished the inspiration. Twenty-five of the new cars 
already have been sold and indications are that nearer 200 
than the 100 pledged will be disposed of. Again the home 
folks gave Studebaker convincing proof of their confidence 


in the integrity of the automobile corporation. 


They’re not 


stopping here, though. There’ll be another parade the last 
of April when the sales campaign finishes and in that those 
who buy new Studebakers will be right up in front. 

* - . 


ALL THIS came to me by phone, South Bend not being 
on my beat. At the same time I was told that the corpora- 
tion looks for a very healthy April. Orders are banking up in 
a most satisfactory manner and it is the boast that not one 
of the important dealers has quit; in fact, three mighty good 
enes have been added. One thousand men were put at work 
the first week and a similar number the second. Studebaker 
is going places, South Bend says. 

aK + 


* 
FROM THE SOUTH comes additional reports of new 
records set in the Terraplane hill-climbing campaign that is 
being waged to prove the power, acceleration, speed and 


stamina of the Hudson product. 


ham, Ala., that surrendered. 





| were used. 


This time it was Birming- 
In the six Al Miller climbed 


Eula Street hill in record time, and Chet Miller drove the 
l eight up Oxmoor hill on Shades Mountain for a new mark. 
‘Both climbs were under A. A. A. auspices, and stock cars 
The old records were held by Studebaker. 


Eula Street hill is only 1,000 feet long, but you climb 


nearly twenty feet in every hundred, 


Oxmoor hill is a tenth 


} 

lof a mile long, with a climb of 625 feet, with two bad hairpin 
| turns. Then the six and the eight both climbed the grade in 
in steel ingot production for the | high from a standing start, and each was going at twenty- 
five m. p. h. at the top ona half throttle, it is said, 

ok 

DODGE, whose early-bird activities in the brewery 
truck line, as mentioned in the column the other day, is now 


units. 


*” 
THE NAMING OF 


man in the banking business. 


corporation at Toledo. 


Pontiac motor organization. 





tions in Michigan. 


* + 
MARCH 31 was the dead line e 
From now on all cars with 1932 licenses, 


out with a full-blown catalogue illustrating and describing a 
half dozen different, specially designed beer transportation 
A sizable number of new sud carriers is crowding the 
production lines right now on rush orders booked within the 
past ten days, Joe Burke tells me. 


C. B. WILSON of the Wilson 
Brothers foundry of Pontiac, Mich., as conservator of the 
First National Bank of Pontiac, marks another automobile 


C. B. Wilson and his brother, 


D. R., have for years produced the motors for the Willys 
Conservator Wilson’s first step in his 
new job is that of affecting a reorganization of the bank 
| which in the past has carried the deposits and savings of the 
employees of the General Motors Truck Company and the 


- 
on automobile registra- 


unless the car carries an orange license extension placard on 


the windshield, will be subject to police regulations. 


The 


orange tag permits the owner to drive the car until August 1, 
when the balance of the year’s fees must be paid. So far so 
good, but, with the bank situation what it is, it is said that 
over 300,000 cars are tied up because of owners’ inability to 


pay even the one-half fee. 


Service stations, gas stations and 


others catering to the motor trade are said to be reducing 


forces. 








Retail Salesmen 





This department is devoted to the interests of the retail sales divi- 


sion of the industry, 


Salesmen, this is your department. Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 


Send in your story in the form of 
let us get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 


Dealers read this page. Give 


i? 
| 
a letter, or even a postal card, and | 
| 
{| 


us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 





350 REO TRUCK SALESMAN 
COMPLETE COURSE 


Four months ago the Reo Motor Car Company offered 
to all its speed-wagon salesmen, both in the United States and 


abroad, an entirely new and 


radically different course in 


truck selling. To date, according to Elijah G. Poxson, gen- 


eral sales manager of the company, 


course and been awarded dip] 

“These men have wisely invested “ 
many, many hours of their time,” 
Mr. Poxson says. | 
“They have ac- 
quired 
thorough under- 
standing of the 
important factors 
that must be con- 
sidered in select- 
ing the equipment 
best suited to any 
specific hauling 
problem. Now they 
know what they | 
are talking about, 
and what they 
say inspires confidence when they 
talk with the fleet owner or the men 
responsible for selection, operation 
or maintenance of delivery or haul- 
ing equipment. 

“It would be almost impossible to 





E. G. Poxson 
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NEW JERSEY 


The Dunbar Motor Company, 3257 


Boulevard, Jersey City, 
has added the 


Hudson 
Oldsmobile dealer, 


Chevrolet line. 


* * * 


W. C. Stone, J. C. Vaughan and 


a most} 


350 have completed the 
omas. 
| overestimate the advantage enjoyed 
by the salesman who has the con- 
fidence of the man with the hauling 


| problem when he discusses or they 
talk over ability rating, lead capac- 
ity, weight distribution, grade climb- 
ing ability, engine power require- 
ments, proper gear ratios and tire 
sizes, average and maximum safe 
speeds and other operating factors. 
“The well-informed salesman has 
no need for guess work when armed 
with the Reo ability rating plan and 


formance calculator. 

“His definite knowledge protects 
both himself and the buyer from 
any overoptimistic claims or hopes 
that a vehicle of insufficient ca- 
| pacity or ability may accomplish 
miracles. Guided by the recom- 


new school, who acts much as a con- 
sulting transportation engineer, the 
buyer is absolutely protected against 
| the disappointment that often fol- 
|lows selection of equipment inade- 
| quate to handle the job.” 


| 
| 





the Reo slide rule type rapid per- | 


| mendations of the salesman of the | 
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This Is Your Page 





HEGVOLD ELECTED 
MINNESOTA TRADE 
GROUP PRESIDENT 


Minneapolis, Minn., April 3.—P. L. 
| Hegvold, Duluth automobile dealer, 
| was elected president of the Min- 
| nenpelie Motor Trade Association at 
| the closing business session of the 
| thirteenth convention held at the 
Curtis Hotel here. Mr. Hegvold, who 
is manager of the Sterling Motor 
Company, served as vice-president 
of the association the past year and 
succeeds H. E. Warren of St. Paul, 
the retiring president. 








C. L. Holt of Minneapolis, presi- 
dent of the Holt Motor Company, 
Chrysler distributor, was named 
vice-president for the coming year. 
In addition to its Minneapolis 
agency, the Holt company operates 
branches in Duluth, Mankato and 
St. Paul. L. M. Rocheford, secretary 
and manager of the Northern Fi- 
nance Company of Minneapolis, was 
elected treasurer. Arnon N, Ben- 
son of Minneapolis is secretary and | 
manager of the Motor Trades As- 
sociation. 

More than 400 automobile dealers 


the northwest attended the meeting, 
which was one of the most success- 
ful in the history of the group, ac- 
cording to Mr. Benson. The mem- 
bers, he said, are optimistic as to an 


other businesses in this territory. 
The keen interest in automobiles 
shown by the public in recent weeks 
is highly encouraging to dealers, 
Mr. Benson added. 

The convention ended with a din- 
ner and entertainment program. In 
| addition to electing officers the as- 


directors, one from each Minnesota 
county. This board will meet later 
}to plan the vesr’s activities of the 
| association. 











and garage owners from all parts of | 


early revival of automotive and all | 


sociation named eighty-seven new | 








They Got 


and truck 


Our Leading Dealers and How 


A series of brief biographies of outstanding motor car 





That Way 






merchants. 






E.C. BULL, 
President, Buffalo Pierce-Arrow-Studebaker Company. 
When veterans in the ranks of automobile dealers are 


mentioned, 
Arrow dealership in Buffalo, 


same manufacturing company dates back to 1898. 


let no one overlook E. C. Bull of the Pierce- 


because his career with that 
You 


didn’t know that there were automobile dealers in 1898? 


Well, perhaps there were not in 
our meaning of the terin now, but 
there were bicycle dealers, and E. 


C. Bull was the Buffalo dealer for |into his new venture. 
the George N. Pierce Bicycle Com- | 


pany, from which came the motor | 
car manufacturer of today. Mr. | 
Bull has been undeviating in his 
loyalty to Pierce for thirty-five 
years. Some record! 

In the fall of 1898 E. C. Bull was 
appointed manager of the Buffalo 
| branch of the George N. Pierce Bi- 
|cycle Company. During the first 
| years of this connection he had 
charge of bicycle sales, and then in 
1902 his company developed the 
Pierce 234-horsepower Pierce motor- 
ette. Mr. Bull helped place the 
first of these ancestors of today’s 
motor cars on the Buffalo market. 
‘From 1902 the Pierce company 
gradually discontinued the manufac- 
ture of bicycles. During part of 
1902 and 1903 they sold eight mo- 
torettes to citizens of Buffalo. The 
manufacturing company began its 
long and distinguished career of de- 





became its. president, This was no 
idle gesture, for the new president 
put every cent he had in the world 
He got some 
money from friends and he bor- 
rowed some more from banks which 
jin that day believed in encouraging 
constructive business enterprise. 
From that time on the Pierce-Arrow 
company had no ownership in the 
Buffalo distributing agency. The 
present ownership is the same today 
as it was when it started in 1916. 

In 1932 the Buffalo distributorship 
was appointed to handle Studebaker 
in conjunction with Pierce-Arrows, 
From 1916 to 1932 the company sold 
Pierce-Arrows exclusively and, while 
the company manufactured trucks, 
this agency acted as distributor for 
the commercial units in Buffalo and 
western New York. After taking on 
the sale of Studebaker cars, the cor- 
porate name in 1932 was changed to 
its present style. 

During 1928 Mr. Bull's company 
invested nearly half a million dollars 
in property and buildings on Main 
Street at Jewett Avenue in Buffalo, 


}and here it now has its sales and 
velopment, improving their cars year service departments 


for Pierce- 


after year. During this long process | arrow and Studebaker products, 


of evolving constantly something | 
better, E. C. Bull continued as man- | 


ager of the Buffalo branch of 
Pierce-Arrow. 
In 1916 Mr. Bull formed the 


| Plerce- Arrow Sales _Company and 


= 


ADVERTISEMENTS 
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Ten Passenger Car Sales Leaders for F ebruary, 1 933 
REPORTS PUBLISHED AS THEY COME IN 
Returns for today: Arkansas, Maine and Washington. 






















































_~ 



















































































B. H. Thompson, ae en for| In this table: 38 states and the District of Columbia. j 
the B. F. Goodrich Rubber Com- | - a ee : ; _ 2 7 \ 
pany in the Newark district, are | Comparative figures for January, 1933, will be found on page 8 
among fifty members of the com- | ] 
pany’s nation-wide sales organiza-| FEB., 1933 | First | Second | Third | Fourth | Fifth | Sixth | Seventh Eighth | Ninth Tenth 
tion who have been awarded bon-| States Sales! | | | | | 
— a sales results | | Alabama 538 | Chev ___ 277 | Ford 84 | Ply 53| Pontiac 21 | Dodge 17 | Willys 15| Austin _14| Buick 13|Rockne 12/Chrysler 9 
ee «6 Arizona _158| Chev 61| Ford 24) Pontiac 15| Buick i0|O-P  7|/D-W 6 Rockne 5|Chrysler_ 4\DS-E  3|Stude 1 
Frank J. Fanning, president of | Arkansas 844/Chev  437| Ford _202|Ply __98|Dodge _47| Pontiac 21|Buick _10|Ch-DS _5|O-R 4 | Nash 3/s-w 
the Fanning Motor Company of|Conn. 975) Chev — __334| Ply 142) Pontiac 95|Ford 84 | Buick 64| Dodge 54) Olds 27| Chrysler — _26| ‘Essex __ 24 D S-F -Pa 16 
Central nn. — o— — Delaware 219 | Chev 95|Ford _39|Ply ——S«20| Pontiac 17|B-O 9j|Essex 6|Ch-DS-R 4 Cadillac 3|N-W 2\° i 
ae De sete aan “has taken over | Florida 1548/Chev — 560|Ford 343° 3 | Ply 183 | Austin | 120 | Pontiac ac 73|Dodge 52/Buick 48|B-W 28 |Essex 27 | Olds i4 
the distributorship for Lincoln cars Georgia 212 | |Chev 92 Ford ____20f. | Ply 25/1 )| Pontiac 1 14 | 14/Buick 1 11 | Olds 7 |Ch-D-G- Pa-S | 5| Co-E Co-H zie 1| 
and will hold a saloon at his show Idaho _ 94/Chev 41 | | Ford an ‘Ply 13 Dodge __ 7 N-R 3] ;Buick 2| . 1| 7 te . _ 
rooms where some of the new line | Illinois 3801 | Chev 1121 | Ford 641) Ply 524 | Pontiac xc 270 | 0|Buick  182|Dodge 180|Olds § 166|DeSoto 112|Stude 85|Chrysler 69 
will be on display. — Indiana 1474|Chev _481| Ford 298 | Ply 213| Pontiac 69| Dodge 65| DeSoto _56| Willys 46|Olds _44|Essex  43|Rockne 35 
With the appointment of Lind- | | Kansas _ 632 | Chev 270 Ford —_111] Ply ___ 87| Pontiac 34/Buick 25 |Essex | 20 | [Dodge 19 | Olds 13 | Rockne ‘kne _10| Chrysler = 8 
grove as authorized Bergenfield | Maine » 303 | Chev 108 | Ply mee ____ 43| Ford 39| Pontiac 30|Buick —15|Olds_ 11 | | | Dodge 10 | Essex __9|N- - © Graham _ 6 
representative, a Chevrolet motor|Md. —— 1198|Chev _488|Ford _166| Ply 147/Pontiac 84|Buick —54|Dodge —_36 | Olds 35| Chrysler 30/Rockne 23|Stude 21 
ee g main cstab- | Mass. 2683/Chev _937|Ply _295|Ford _290| Pontiac 244| Buick 163|Olds  104|Dodge 102|Essex 85|Nash __60|Stude —59 
Sith of ahest din ween. See tor | ee eri ‘Chev 1 1387 | Ford 745| Pontiac 361|Ply _286 | Dodge 243 [Olds ~ 240|Buick 156; Essex 142|Rockne 86|Chrysler 65 
mal opening of the new head- | Minn. 1107 |Chev 504 | Ford 14 149 | Ply 98| Pontiac 74 | Buick 38 | Olds 36 | Stude 31 | Chrysler ler_30 | Willys 24|Dodge _ 21 
quarters at 241 North Washington | Missouri 3941|Chev 1531 |Ply __692| Ford _519| Pontiac 227|Dodge 180|Buick 123|Olds _‘97| DeSoto 85|Essex 66 Chrysler 65 
Ave., at the Bergenfield- -Dumont | Montana 31 | Chev 9|Ford  8|Ply 6 Olds =” TT | 
boundary, was held Saturday. The | Nebraska 385|Chev 141| Ford 89| Ply 43| Pontiac 26|B-D 13 Olds 12 Willys 9|Stude7|Ch-R6|N-Pa__—'5 
new representatives, Ben Lind and | —— een ee . [Pontiac _ 2¢ _ _ 
O. A. Lindgrove conducted the Gar- Nevada 7 ‘Chev: 21 | kh S-W 2|Cu D-O 1); | SA. 
field dealership for Chevrolet for|N. H. 272) Chev 106 | Ford 44 | Ply 33|Pontiac 15|Rockne 13|D-O 10 | B-E-S 8 | Nash 4|DS-G _3| P-Re 2 
the past six years. Prior to that|N. J. 3192|Chev 1059|/Ford _366| Ply 359| Pontiac 354|Buick 207|Olds _137|Dodge _120| Chrysler 90|Stude 67, ‘Rockne 65 
pel ee Bae mit” | N. York 9124/ Chev 3007, Ply _1004| Ford 968) Pontiac 795| Buick  620|Dodge _500| Olds 396) Chrysler 252| Essex 206|Stude 203 
i<e ‘| N. Mexico 154|Chev___67|Ford __28| Ply 16| Dodge  11| Pontiac 9|Buick 6 | Olds 5|Ch-R 3|* a = 
Election of officers will feature N. Car. 1099 Chev 478|Ford 3 253 | ‘Ply 121|Pontiac 58|Buick ; 31| Dodge _ 28 | Chrysler _ 24 | Austin 2a] ‘Essex —__ 15 | Olds — 14 
the annual meeting of the Trenton | N. D. 112 Chev 46|Ford 27|Ply 10| Pontiac 9} Buick . 7|O Olds 4| D -H 2/° wien 1| pend — 2 
Automobile Trade Association the|Qhio  4527|/Chev _1586|Ford _723 | Ply 595 | Pontiac 282 | (Dodge 269|Buick 154|Olds _143| Chrysler 96|De Soto 93|Rockne $1 
aon as Pe ent Oregon 367|Chev_1i1|Ford _13| Ply 60| Dodge  25|Pontiac 20|Stude _14|Nash _13|Chrysler 12|Buick 10) Willys 6 
mittee has arranged the following Penn. 5483|Chev 1 __ 1869 | Ford 693 | Ply 674| Pontiac 411 | Dodge 302[Buick 296 | Olds 203 | Chrysler 179 | Essex 150 | De Soto | . 98 
ticket: Albert T. Balderston, presi- | R. Island 489/Chev ‘198 | Ply 53|Pontiac  45| Ford 42 | Buick 36|De Soto 25 | Dodge 10 | Nash 9 | Rockne 8/Ch-S 7 
dent; Arthur R. Mandeville, vice-| S, Ca’lina 418 | Chev 181 | Ford 91 | Ply 48 | D-Po 18 | Austin 14| B-E 10'Chrysler 6) Willys 5| Nash 4|DS-R 3 
a ee ee et S. D. _234|Chev 91| Ford -43|Ply _24|Dodge _19|Pontiac 18|Rockne 11) Buick 8 | Stude 5|CH-O 4\Essex 2 
y; , 7 Tr ~~ aa ee  (f — og ? . 
and Counselor Hervey S. Moore, | Te xas 3 3280] Chev 1649 | Ford 613 (Ply 283 | s | Pontiac 168 | Buick — 129 | Dodge 95 (Chrysler 6 67 | i;Rockne 64 (Olds 45 \Essex 26 
legal adviser. Utah 147 | Chev ~~ 66 | Ply 28| Ford a4] B-D 5| Pontiac 4|E-O 3 | Stude 2 ry . 1| | ae. oe 
* ss Virginia 1 1139 | ‘Chev v_491|Ford | 200 | | Ply 123 | Pontiac 83 | Dodge 56 | Essex 27 | Buick ¢ 26 | Chrysler 22|De Soto 20) [Olds 19 
‘Horace A. Bonnell, automobile | wash. 499|Chev 149) Ford 114 | Ply 60|D-Po _29| Chrysler 20| Buick 1@|Nash _14| O-W 13|Stude 7|Rockne 6 
distributor, who has spent the winter ea ———“=alnniak 68» ) "a a» SS s:‘sR | eex”~@6»-Ss8 29|Rockne 26 
in California. will return to Newark Wis, 1004|Chev _374| Ford 123 | Ply 114|/Pontiac 86|Dodge 50 | Buick 39 | Olds 35 | Essex 33 | Nash oc 
soon, according to word received by Ww. Va. 610 | Chev __ 205 | Ford | 97 | Dodge 42|Pontiac < 29 | Chrysler — 18 | Buick 14|O-R 11|De Soto 9 )| Na Nash 8 
friends, D. of Col, 949 | Chey , 321 | Ford 165 | Pontiac 105 | Ply 79 | Olds 45 | Chrysler 34| Dodge 33|Buick 32 ‘Essex 23 }( Rockne 19 
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L. P. FISHER, President, Cadillac: 


“The Automotive Daily News is 
read with great interest throughout 
the Cadillac organization. There are 
articles in this publication of inter- 
est to every one in the automobile 
business, and it is one of those 
things we become accustomed to 
which fills a need and is a part of 
our daily routine here at the plant.” 





B. B. BACHMAN, V.-P., Autocar: 

“I regularly read the Automotive 
Daily News for the purpose of keep- 
ing informed on the live news of the 
industry.” 


D. H. KELLY, V.-P., Electric Autolite: 


“As a regular reader of Automo- 
tive Daily News, I want to express 
to you appreciation for the com-- 
pleteness of the information in your 
newspaper. It is a splendid thing 
that the automotive industry can 
have such a publication. 





J. M. CLEARY, Pres., White Co.: 


“It has made a vital place for 
itself in the automotive industry, 
and my only regret is that I find it 
practically impossible to read every 
day the wealth of interesting ma- 
terial which you assemble.” 


G. M. WILLIAMS, Pres., Marmon: 


“It is needless to say that I re- 
gard your publication very highly, 
as I think I have already expressed 
this to you many times before both 
personally and by letter. I can 
realize that it must be somewhat 
of a task to publish a daily news- 
paper regarding any single industry, 
and I think you and ‘your whole 
staff have done a most excellent 
job of it.” 





BYRON C. FOY, President, De Soto: 


“Thank you for the marked copy 
of Friday’s Automotive Daily News, 
with the interesting editorial, ‘Every 
Shoulder to the Wheel.’ 

“We of the Chrysler Corporation 
certainly agree with you that ‘hard 
work, plus a good product, will yield 
its accustomed harvest in 1933.’ 

“I appreciated your thoughtfulness 
in calling this editorial to my atten- 
tion. I must tell you, however, that 
I had already read it, as the Auto- 
motive Daily News is on my desk 
every morning. 

“I should like to take this oppor- 
tunity to state that we feel that the 
Automotive Daily News plays a very 
important role in our business. It 
is certainly a mine of information 
to those of us who so closely each 
day watch the trends and events of 
the automotive industry.” 





G. H. KUBLIN, Chief Engr., Auburn: 


“T am a regular and interested 
reader of the Automotive Daily 
News and consider it an outstanding 
publication in its field. I find it a 
splendid and reliable source of in- 
formation in keeping one posted on 
up-to-the-minute developments and 
news items of interest in the auto- 
motive industry.” 


C. A. TILT, Pres., Diamond Truck: 


“I find the Automotive Daily News 
just as important and interesting to 
me for news of the automotive in- 
dustry as I do our daily newspapers 
for news of city, national and for- 
eign affairs.” 





Opinions 


A Roster of 


ALVAN MACAULEY, Pres,, Packard: 


“We subscribe for several copies of 
your paper, and one of these comes 
to me personally. 

“Automotive Daily News contains 
helpful data and interesting news 
about the automobile industry. It 
does not use too many pages to do 
so and is appreciated for that rea- 
son also.” 


W. P. CHRYSLER, 
Pres. and Chair. Bd., Chrysler Corp.: 
“In my opinion, the Automotive 
Daily News performs a very con- 
structive and useful service to the 
automotive industry. Let me wish 
you good luck and long continuance 
of your helpful service.” 





W. J. McANEENY, Pres., Hudson: 


“I have looked upon the Automo- 
tive Daily News as an aggressive and 
newsy publication, and have often- 
wondered how you develop quite as 
much news out of the business.” 


E. BUSH, Sales Mgr. Diamond T.: 


“I glance through Automotive 
Daily News every day, just the same 
as I do our local Chicago news- 
papers. I find that you always 
seem to have important news first, 
as obviously you should, being a 


daily paper. : 
“Wishing you continued success.’ 


R. F. BLACK, President, Brockway: 

“I read the Automotive Daily News 
every day and consider it the most 
interesting trade paper that comes 
to our attention.” 


M. PULCHER, Pres., Federal Truck: 

“Yes, I read the Automotive Daily 
News every day. It is very interest- 
ing, and gives me up-to-date news 
of the automotive industry. I very 
often hear people quoting news 
items from your publication. I think 
you are doing a very good job of it.” 





B. A. GRAMM, President, Gramm: 

“I depend on Automotive Daily 
News to give me the daily informa- 
tion that sometimes is vitally neces- 
sary in conducting our business dur- 
ing these strenuous days, and I deem 
it of such importance that I go to 
the post office regularly every night 
in order to have the paper to read 
over during the evening and then 
pass it on to the rest of the office 
in the morning.” 


JOHN TAINSH, Sales Mgr., Auburn: 

“I am pleased to tell you that I 
read the Automotive Daily News 
consistently every day throughout 
the year, and depend upon it more 
than on any other publication for 
news of the industry’s activities. In 
fact, we lere at the office turn to it 
instinctively for hot information on 
the comings and goings of the auto- 
mobile business, and I think you 
are to be congratulated on the very 
excellent manner in which this news 
is presented to the trade. 

“Your feature articles and edito- 
rials, too, are, in my opinion, timely 
and instructive, and, altogether, the 
publication has become a reliable 
and important source of informa- 
tion.” 


E. W. WINANS, 
Chief Engineer, Federal Truck.: 

“We find the daily editiom of your 
paper very valuable, and feel that it 
fills a place of its own in the auto- 
motive field. 











The subscribers for Automoti 
ones who issue orders to buy. 
Presidents and other “‘upper cri: 
to specify, appropriate large siti: 










An average of over seve 
of Automotive Daily Ne 


Investigation after investigation has 
shown that Automotive Daily News at $12 
a year is the preferred medium among the 
leading top-rank executives who have 
authority to buy and who control others. 
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First in Reader Interest 


Obviously a paper that prints more 
news more quickly than any other, that | 
prints more exclusive registrations, more | 
engineering news and dealer news than 
any other, is entitled to first rank in reader 
interest. Automotive Daily News has it 
purely and solely because it publishes a 
better paper than any other news medium 
in the industry. YOU can prove this by 
picking up any Tuesday issue of Automo- 
tive Daily News and comparing the news 
in it with that in any other publication a 
week later. Editorial service always has 
and always will be an index of reader 
interest. 


Big Men See Your Ads 


The top-rank executives tell us in writ- 
ing, tell ‘us orally, and they tell others that 
they read Automotive Daily News thor- 
oughly, in many cases to the exclusion of 
similar mediums. In former years these b 
big men rarely read a trade magazine thor- 
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tive Daily News in factories are the 
hey are the Presidents, the Vice- 
rust’? executives who have authority 
ins and buy in large quantities. 






ecutives read each copy 
sin manufacturing plants 


oughly, much less read the advertising; but 
in Automotive Daily News, where all ads 
are visible, the top-rank executives have 
your sales story thrust at them along with 
up-to-date news published daily. 


When you select an _ advertising 
medium in the automotive field, be sure 
you use a paper that reaches men who have 
authority to buy, not merely authority to 
talk. Influence the man at the top and the 
man at the bottom will soon follow. 
According to Roy Dickinson, in Printer’s 
Ink for March 2, these top-rank executives 
are even buying advertising, select media. 


Valued by Readers 


Reader interest is often judged by sub- 
scription price. Automotive Daily News 
sells at 4 to 12 times other publications. 
But don’t let subscription price alone be 
your judge, examine the publications 
themselves. Read what subscribers say. 


First in Service 

Automotive Daily News is first in 
reader interest, first with the news, first 
with registrations, first in total distribution 
per year, first in service to the advertiser 
by making all ads visible. 





ALLEN STAAB, 

Sales Manager, Le Blond-Schacht: 
“IT am a regular reader of the Au- 

tomotive Daily News, and wish to 

compliment you on the live up-to- 

date news and splendid editorial 

comment.” 


W. H. BEAL, President, Auburn: 


“I regularly read the Automotive 
Dailys News, as I find’ it keeps me 
up on the latest developments in 
the industry. It is of real value. 

“A copy of your paper is passed 
around regularly to the various of- 
ficials of this company.” 


W. R. ANGELL, Pres., Continental: 


“As a regular reader of the Auto- 
motive Daily News, I am _ very 
happy to express my appreciation 
of the value of this publication. 
Comjng, as it does, daily, it keeps 
everybody in the industry posted 
right up to the minute regarding 
all important developments. I know 
of no other industry which has 
such satisfactory means for dissemi- 
nating news, especially pertaining 
to the industry itself.” 


R. E. COLE, Chief Engineer, Rockne: 

“We consider the Automotive 
Daily News a valuable publication 
to automotive engineers, inasmuch 
as it keeps us in daily touch with 
news items of interest in the auto- 
mobile field. While this is not a 
technical publication, it conveys 
enough late information to keep one 
posted very accurately as to just 
what is going on each day in the 
automotive trade.” 


C. H. BLISS, V.-P., Sales Dir., Nash: 


“I am very much in favor of the 
Automotive Daily News. I think it 
is a splendid medium through which 
the news of the industry is circu- 
lated to those engaged in the auto- 
mobile business. 

“I have remarked several times 
that in my contacts with distrib- 
utors and dealers I invariably find 
a copy of Automotive Daily News 
in their offices, and I can recom- 
mend it most highly.” 


R. 8S. COLE, 
Vice-Pres. in Charge of Sales, Hupp: 

“I have received your letter of 
November 7, and am very frank to 
admit that of all the motor publica- 
tions to which we subscribe my first 
interest is always in the Automo- 
tive Daily News. 

“I consider it a very interesting 
issue, as it concisely brings to the 
attention of the reader the current 
news {1 regard to our i~ “ustry.” 


J. W. FRAZER, 
General Sales Manager, Chrysler: 

“In my opinion, your publication 
is very good—it contains a good 
spread of news of the industry, 
briefly and concisely composed, in 
addition to the tabulation of regis- 
tration data which is valuable infor- 
mation. 

“The Automotive Daily News is 
routed through our sales department 
to all of our executives and de- 
partment heads.” 


H. G. MOOCK, 

General Sales Manager, Plymouth: 
“I do read Automotive Daily News 

as often as time permits, and like 

it because—in a word—it’s ‘crisp.’” 


Opinions——— 


ROY FAULKNER, 
V.-P., Charge of Sales, Pierce- Arrow: 

“You should ask me if I am a 
regular reader of the Automotive 
Daily News! Of course I am, and 
believe it is exceedingly well read 
throughout the plants of the indus- 
try, as I know my copy goes through 
three or four hands, at least, be- 
fore it is discarded. 

“I think it is a great thing for 
the industry to have this interest- 
ing daily newspaper.” 

D. E. AHRENS, 
Asst. Sales Manager, Cadillac: 

“I personally read the Automo- 
tive Daily News almost every day 
when I am in the city, and I think 
it is a very fine and newsy publica- 
tion indc- *.” 


A. VANDERZEE, 
General Sales Manager, Dodge: 

“I thought you would be inter- 
ested in knowing how we, here at 
Dodge, feel about the Automotive 
Daily News. As you know, we get 
it regularly, and are very much in- 
terested in each issue, because it 
seems that there is always some- 
thing in your paper that is of real 
interest with regard to automotive 
activities. 

“It is up to the minute and con- 
cise. I feel that the Automotive 
Daily News is rendering the automo- 
bile trade a real service.” 


E. G. POXSON, 
General Sales Manager, Reo: 

“I do read the Automotive Daily 
News regularly, and [ find it both 
interesting and informing. 

“I feel certain that a great in- 
dustry such as ours can get much 
good from a daily newspaper de- 
voted to the industry.” 


J. E. WILLIAMS, 
V.-P. in Charge of Sales, Franklin: 

“IT am mighty glad to tell you, in 
answer to your letter of November 7, 
that I read every copy of Automo- 
tive Daily News, and I believe every 
manufacturer and dealer should read 
every copy. I find in my travels, 
which have been very extensive this 
year among dealers, that this is in- 
variably the case. 

“IT am very glad to pass this in- 
formation on for what it is worth, 
and you reminding me of it does not 
in any way make it less sponta- 
neous.” 


HENRY KROHN, 
General Sales Mgr., Continental: 
“I am a consistent reader of the 
publication and look forward to re- 
ceiving it because it contains a lot 
of timely, interesting articles. It 
sort of keeps us posted on current 
happenings within the industry.” 


F. M. ZEDER, 
V.-P. in Charge Engin’r’g, Chrysler: 

“I consider the Automotive Daily 
News an outstanding publication in 
its field. Its news items are reliably 
informative and the editorials sound 
and interesting.” 


K. M. WISE, 
Dir. Engineering, Pierce-Arrow: 
“The Automotive Daily News 
comes to my office regularly and, 
while I cannot devote as much time 
to its perusal as I would like, I feel 
that more information pertaining to 
the industry is contained in its few 
pages than in any other publication 
I know.” 
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Think When You Buy 


HERE is a general belief among the people of the United 

States that their country has been plundered by brigands 
in the last few years. We certainly hold no belief to the 
contrary. The behavior of men placed in the seats of the 
financial mighty has been one of the most disgusting exhibi- 
tions of human greed and dishonesty in history. A certain 
band of rich men found themselves in a position to do about | 
as they pleased and what they “pleased” was something 
beyond anything we would have thought possible. 

As in all cases of this sort the innocent have had to 
suffer with the guilty in public estimation. Because a 
comparatively small band of plunderers brought this coun- 
try to the verge of ruin, all wealthy men, all big business 
men, all large corporations have lain under a certain 
amount of suspicion. And, of course, Wall Street has 
become, in the mind of the average citizen, a cesspool of 
universal thievery. 

This state of mind has led the public into working great 
injustices. Conditions of this sort inevitably do. Villainies 
have emanated from Wall Street. Probably the financial 
operations vaguely grouped under that term “Wall Street” 
need overhauling, restriction and in some cases their per- 
petrators need punishment. 

Nevertheless the market for securities is something 
that we need. We should have more, not fewer, of our 
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COOK COUNTY CAR 
SALES SHOW SHARP 


AT CLOSE OF MARCH 





(Continued from Page 1) 

109; Friday, March 24, 126; Satur- 
day, March 25, 79; Monday, March 
27, 184; Tuesday, March 28, 147; 
Wednesday, March 29, 386; Thurs- 
day, March 30, 220. 

Pollowing are the sales of new 
cars for March: 


Chevrolet ...707 Graham ...... 31 
WONG secrcvce 599 Hupmobile ... 21 
Plymouth ...412 Cadillac ...... 18 
Pontiac ..... 218 Continental .. 13 
er 172 Hudson ...... 13 
Oldsmobile ..158 Franklin ..... 12 
ere 141 Lincoln ....... ll 
De Bote oi... C2 La GRE cccces 10 
Packard ..... 77 Willys-Knight 10 
Chrsyler ..... 76 Auburn ...... 8 
, >) ee 58 Pierce-Arrow . 6 
Studebaker .. 45 Reo .......... 6 
Pere G2 Austin .cecece 1 
ME, satsecs 37 Miscellaneous, 2 
Rockne ...... 36 


BREWERY BUYS 
DODGE FLEET 


(Continued from Page 1) 
half trucks was awarded to Roy W. 
Marberger, Dodge dealer, an offi- 
cial of the company said today. 

The trucks will be delivered “be- 
fore April 7,” Mr. Marberger said. 

“We'll be ready to ship at dawn 
on April 7,” the company official 
added. 

The brewery has obtained a tem- 
porary Federal permit to brew the 
3.2 beer. 

The manner in which beer will be 
sold and delivered remains some- 
what uncertain as the state legis- 
lature spars with several bills now 
up for consideration. 

The status of the retailer and the 
wholesaler has not yet been defi- 
nitely settled, although the opinion 
is universal the man with a thirst 
will have no difficulty in buying 
beer the minute the manufacture 
and sale becomes legal. 


KELLY-SPRINGFIELD 
WIDENS OPERATIONS 


Baltimore, April 3.—The Kelly- 
Springfield Tire Co.’s plant at Cum- 


berland nas increased its operations | 


| prove a car already in production, | 


|; One of the most coveted goals of 


Detroit, April 3.—Seven trips 
from the earth to the moon could 
have been made in 1932 by the driv- 
ers employed by the Chrysler Mo- 
tors road test division had there 
been a highway between this planet 
and her satellite. There being no 
such highway, the Chrysler drivers 
did their work on terrestial trails. 
They covered 1,623,944 miles in 
Plymouth, Dodge, De Soto and 
Chrysler test cars, entering every 
State in the union and driving over 
all kinds of roads in all kinds of 
weather. 

The gasoline bill alone was over 
$18,000, and the expenditure for oil 
ran into the thousands. For tires, 
even at factory wholesale prices, 
there was another bunch of thou- 
sands added to the bill. It took 455 
men to do all this driving and to 
handle the executive end of the de- 
partment, which means that some- 
thing like half a million in wages 
was paid. There were 2,571 hours of 
overtime put in by the drivers, or 
the equivalent of almost a full year 
of eight-hour days. 

Among the most valuable of 
Chrysler's road tests is the so- 
called transcontinental run. A car 
is sent out and kept going across 
the country until it has put 20,000 
to 25,000 miles on the speedometer. 
At the finish of this run a report 
covering some twenty typewritten 
pages is submitted, to supplement 
daily reports made during the prog- 
ress of the test. The data thus 
gained proves invaluable in furnish- 
ing information on how improve- 
ments can be made in both the cur- 
rent and future models. For Chrys- 
ler does not wait for model changes; 
when an opportunity arises to im- 


without adding to its cost to the| 
public, it is done immediately. | 


Chrysler Motors engineers is to 
lighten weight while increasing 





strength. The road tests are a big 
help in achieving this goal. The 
present Chrysler Motors cars are 
lighter than any corresponding mod- 
| els, but much stronger as well, be- 
cause it has been found possible in | 


Chrysler Road Test Pilots 
Drove 1,623,944 Miles in ’32 






Chrysler Motors cars are being 
tested constantly in the warmer 
parts of the country to make sure 
that they will meet the difficult 
conditions encountered there. They 
also are being run over dusty and 
sandy roads, because dust and sand 
are two of the biggest enemies of 
performance. 

One of the favorite proving 
grounds for Chrysler is the hill at 
Ligonier, Pa. This offers ideal con- 
ditions, because it is a long hill and 
a steep one, with a curving approach 
that prevents picking up any speed 
before entering the grade. Every 
new model must perform sSsatisfac- 
torily on the Ligonier hill before it 
is accepted. And the standards are 
constantly getting higher. A couple 
of years ago, for example, one of the 
lighter cars manufactured by Chrys- 
ler Motors would stall on the steep- 
est part of this hill if driven in high 
gear with a load of about 500 pounds. 
Today the successor to this model 
will not stall until nearly 1,800 
pounds has been loaded into it. 

The road tests are preceded by a 
most exhaustive series conducted in 
the Highland Park engineering 
building. A lot of specially designed 
and very costly machinery is main- 
tained there. This machinery, in 
the aggregate, simulates all -varia- 
tions of service conditions fairly suc- 
cessfully. But Chrysler is not satis- 
fied with the results of anything 
done in a laboratory. Chrysler in- 
sists on making its final tests where 
the public is going to use the cars, 
on the streets and highways and 
trails of the world. 

Highlights on the list of labora- 
tory tests are the Belgian Roll, the 
chassis dynamometer test, the dust 
test, the hot-room test, the cold- 
room test and the motor dynamo- 
meter test. Most of these are self- 
explanatory. The Belgian Roll gets 
its name from the fact that it is 
constructed to give a car the same 
kinds of road shocks that it would 
sustain if driven over the shell-torn 
roads of the Western front. It isa 
gruelling proof of a car's ability to 
“take it.” 

The road test department is under 





/many cases to substitute lighter | the jurisdiction of Allen B. Couture, 
parts through superior materials|chief experimental engineer, with 


pe design. |R. J. Fitness as its immediate head. 





to four days this week, instead of | 
two days as heretofore, and prob- | 
lably will increase to five days next | 





citizens holding stakes in the success and development of 
the industrial and commercial organizations that make 


New Dealers Appointed 








up our business structure. 
united country, one in which every man has a personal | 
stake in the prosperity of the land as a whole. So forthe | 
benefit of every one of us, we should reform, restrict and 
bring into line with ethical conduct, the whole financial | 
structure, but we certainly should not wipe out the mar- 
ket wherein are traded the securities of our business 
enterprises. 

The present state of the public mind, 


resentful of the} 


plundering that has been done, suspicious that every business| brother of Leo Picard, Ford dealer | motor Company, Kindred. 


organization has some ulterior motive in every move it 
makes, has transferred suspicion to the activities of corpora- 
tions in general and big ones in particular. 

This is an injustice, because corporations, when they are 
honestly and ethically run, actually spread their benefits| 
more widely than companies controlled by individuals. They | 
pay wages, make purchases of materials, conduct general | 
business activities just as do companies owned and controlled 
by individuals and in addition they pay huge sums in divi- 
dends that go into every nook and cranny of the country. 

Obviously enough, a company owned solely by one man| 
puts whatever profits it may show into that one pocket. He 
may put much of the money to work again, but nevertheless 
the distribution is not as wide and as immediate as when two! 
or three hundred thousand dividend checks go into the mails. 

We recently made the remark in these columns that 
buying anything today is a patriotic act. If this is true, the| 
beneficence of a purchase made from a company that pays! 
dividends is doubly patriotic and so, for that matter, is a 
purchase made from a company that once paid dividends but | 
is not doing so now, because it is helping the organization | 
back on the road to disbursement of its funds in dividends. | 

We must be careful not to let recent unpleasant 
experiences warp our judgment. We must not allow our- 
selves to get in a frame of mind where we think that 
because a few vicious plunderers have gouged the coun- 
try, every business man, every corporation and every 
big industry is looking for a chance to plunder us. A 
better view of the matter would be the resolve to get a 
share for ourselves in the decent, ethical development of 
constructive industries, which can contribute benefits in 
the shape of wages and dividends to a large percentage of 
the people of these United States. 





That is the way to build a | yea 


Louis Mueller, vice president and 
manufacturing manager of 
plant, said the increase of operations 


| was due to a substantial upturn in| 


sales, 
A. J. PICARD . 
New York, April 3.—A. J. Picard, 


in New York, passed away last week 
at the age of 62. A. J. will be re- 
membered as a former big jobber in 
New York, at one time heading the 
firm of Picard-Ryan. For the past 
few years he was associated with his 
son, Dick Picard, in the advertising 
business. 

Mr. Picard was one of the leading 
spirits in the early development of 
automobiling in this city. He was 


the first motorist to drive his car in | 


Central Park. At that time the po- 
lice did not quite know what to do 
about this strange new vehicle, but 


finally decided that they did not} 


have authority to stop it, so Mr 
Picard continued his pioneer drive 
through New York's’ fashionable 
thoroughfare, 


FLEET TRUCK DRIVERS 
REWARDED FOR SAFETY 
Newark, N. J., April 3.—No acci- 
dent” driving awards, symbolic of 
2,108 months of accident-free driv- 
ing, were presented to the ninety- 
seven drivers of the Hoffman Bever- 
age Company by Motor Vehicle 
Commissioner Harold G. Hoffman 


at the Elks’ Club. The average “no| 


accident” driving period for all of 
the employees who received awards 
was almost two years, but one com- 
pleted thirty-nine months of driv- 
ing in city traffic with a five-ton 
truck with a mishap. 

CLASSIFIED ADVERTISEMENTS 

IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


the | 


NORTH CAROLINA | TEXAS 

Hudson - Essex — White-Medlin| Hudson-Essex — Layton Brothers, 

Motors, Inc., Greensboro; General | Athens, 
Sales Company, Kingston. Dodge and Plymoth—Bailey-Buck 
Dodge and Plymouth — Waters | Auto Company, San Angelo; Shipp 
Motor Company, Monroe. — a ae nomen pi 
y umn otor Service, Inc., Paris; 
sects ee Bohn, | Freeport Sales andService Corpora- 


| : ae ; 
| Sentinel Butte. [ao Sonne Parker & Burns, 
| Dodge and Plymouth—Kindred | ; VERMONT 
Hudson-Essex. — Welles Southall 
OHIO | Corporation, Bennington; H. M, 


Hudson-Essex—Charles H. Sipe, | Pranham & Sons, Inc., Northfield. 

| Jr., Cambridge; Coyle & Priest Mo-| podge and Plymouth — Bowman's 
tor Sales, Newark; H. A. Fitzpatrick, | Garage, Proctor. 

Painesville; N. R. Rench Motor | VIRGINIA 

| Company, Piqua. | Hudson-Essex. — Rutrough-Gil- 
Dodge and Plymouth—Paul W. | pert Motors, Inc., Roanoke. 


Baer Company, Oxford; C. E.| podge and Plymouth. — Motor 
Levicy, Harveysburg. |Sales Corporation, Christiansburg. 
OKLAHOMA WASHINGTON 
Hudson-Essex—The Consolidated | gudson-Essex.—John D. Moore, 


Motors, Inc., Tulsa, | Spokane. 
| Dodge and Plymouth—Craun Mo- WEST VIRGINIA 
tor Company, Sapulpa. | Dodge and Plymouth—Jack Strike, 
PENNSYLVANIA Inc., Welch. 
Hudson-Essex—R. H. Black, Car- | WISCONSIN 
lisle; William M. Long, West Hazel- Hudson-Essex. — Auburn Motor 


| ton: Packard Sales and Service, Inc., | Company, Inc., Appleton; Lueptow 
York. | Auto Sales, Markesan. 


Dodge and Plymouth — Lauffer | WYOMING 
| Motor Car Company, Stroudsburg. | Dodge and Plymouth. — Sheridan 
RHODE ISLAND | Motor Company, Inc., Sheridan. 


Hudson-Essex—Conimicut Garage, if 1 
ing. Comin: Butler Motor Sales, | | COMING EVENTS | 
|Bast Providence; Bailey Motor 


| Sales, Lafayette. APRIL 
| 12-27—Milan, Italy. International 


SOUTH CAROLINA mobile and Nautical Show. 
Dodge and Plymouth — Sadler | 21-21—Ccleveland, 0. National Petroleum 


| Neely Motor Company, Rock Hill. Association, meeting. 
MAY 
| SOUTH DAKOTA Be . = 6 ened Sad 
Dodge and Plymouth — Wilson| ~ -~_ere a Gemmareh, anectinas ° 
| Barber Auto Company, Huron, 17-18—Tulsa, Orie. American Petroleum 
- meeting, ayo 
TENNESSEE caeute, mmid-yeas mesting, Map 
Hudson-Essex—B. E. Cheeley, 
Coal Creek; Linden Motor Com- 
pany, Memphis. 
Dodge and Plymouth — Paulk 
Motor Company, Inc., Pulaski, 








Auto- 





JUNE 
16-13—Louisville, Ky. American Automo- 
bile Association, convention. 
18-July 3—Bordeaux, France. Seventh Au- 
tomobile, Nautical apd Aeronautical 
Show, 
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POKES and PARRIES 


By HERBERT CHASE 
Engineering Editor 





Flays Engineering 

I regard Mr. Chase’s paper as the 
most interesting and most construc- 
tive presented during the last 
annual S. A. E. meeting. It was 
evidently prepared with the idea of 
making engineers and executives 


think. His criticisms are refresh- 
ingly frank, but not brutally so. 
He is absolutely right in panning 
the engineers for our bulky, clumsy 
vehicles. I should like to elaborate 
on this but will leave it for some 
future occasion. 

The industry started placing flat 
engines either under the driver’s 
seat or at the rear. Then some mis- 
guided individual placed them at 
the front under a hood, this can 
best be termed a smelly mistake, and 
now. curiously enough, we see some 
smart engineers placing flat engines 
under the center of busses. 

As for Mr. Chase’s criticism of 
the engineer's apathy toward 
streamlining, I think it particularly 
well taken. As I indicated more 
than a year ago, there isn’t a single 
car on American roads that would 
not run more efficiently, so far as 
wind resistance is concerned, if pro- 
pelled backward, so atrociously are 
they streamlined. 

Incidentally, we have recently 
been shown some horrible designs 
supposedly air-streamed. The aver- 
age engineer is a terrible artist, just 
as the average artist would certain- 
ly prove a miserable engine designer. 
But it takes more than a few bold 
strokes of the artist’s chalk to pro- 
duce an efficient design. Several 
freakish attempts have been widely 
advertised, but little as yet has been 
accomplished. 

There are plenty of sound but 
overlooked ideas available to pull 
any dormant, slow-producing com- 
pany out of its lethargic rut, com- 
panies now marking time and using 
up their precious surpluses, largely 
because of stupid engineering. 

The successful engineer of the 
future will not build a standardized 
product, painfully similar to com- 
peting cars. He will be a sagacious 
business analyst and very much of a 
salesman to his own management. 
He must be charitable to the in- 
ventor and the originator. He will 
encourage his engineering force by 
offering prizes for strikingly new 
ideas. Many a cadet engineer on 
the board could assist his boss if 
given half a chance. 

It is ridiculous to continue build- 
ing these clumsy hard-riding cars, 
for really there has been no worth- 
while change in spring suspension 
in years. We pile on weight and 
brag about it. We continue calling 
on the shock-absorber engineer to 
correct hard riding caused by faulty 
chassis design, for most engineers 
are slaves of tradition. 

At present, there are perfect de- 
signs available for independent 
springing which I have thoroughly 
tested over long cross country runs 
with which amazingly easy riding 
has been accomplished. 

Our companies large and small 
seem to be afaid to initiate worth- 
while improvements probably be- 
cause of either inadequate testing 
facilities or poorly-managed proving 
grounds. They are content to spend 
great sums for general publicity 
overemphasizing minor improve- 
ments. It is surely a fact that, if 
some organization will come out 
with a perfected independently- 
sprung job, it would go a long way 
toward increrased sales without hav- 
ing to use so many roosters on the 
bill boards. 

Again, this type of suspension al- 
lows for a low center of gravity 
without the necessity of jack-knif- 
ing the passengers. Independent 
springing, which has been used so 
extensively in Europe, is surely 
coming to America. It offers, in my 


READERS 


opinion, great opportunities to the 
engineer to increase riding comfort, 
reduce unsprung weight as _ well 
as total car weight. If a con- 
struction that tends to twist frames 
and bodies out of shape is avoided, 
both can be made lighter and every 
pound in weight saved cuts produc- 
tion cost. So I say, “why not do 
something about it?” One difficulty 
to date has been to produce accurate 
steering geometry and that has been 
definitely solved. 

Referring to “low-down engineer- 
ing,” it would appear on looking into 
some of our cars as though head- 
room was determined by selecting 
a round shouldered runt from the 
body engineering staff, sitting him 
on a telephone book and measuring 
him up. They probably picked one 
fresh from college who never wore 
a hat. 

I further agree with Mr. Chase 
that we should carefully study the 
possibilities of weight reduction, to 
improve performance and economy, 
instead of running the reamer 
through last season’s engine. I 
charge the engineers of our indus- 
try with being decidedly stupid and 
foolish when they fail to profit by 
the lightweight power plant design 
of aircraft, and, similarly, when they 
take no heed of the light weight 
possibilities offered for body design 
exemplified by the fuselage. Doesn’t 
it seem foolish to provide two tons 
of vehicle to transport a business 
man to his office? 

Engineers know that brakes are 
much more effective and more 
easily operated if the moving mass 
is reduced. Clever engineering sim- 
plifies designs, but some engineers 
are shouting complicated power 
brakes from the house tops because 
they have piled up the weight of 
cheap iron and steel to the point 
where simple braking is becoming 
difficult. In other words, they are 
becoming glorified truck engineers. 
There is nothing smart in boasting 
about 75 horsepower in America’s 


| D 


most popular cheap car, or of 200} 


horsepower and less than six miles 
per gallon in some larger car. 

Years ago, engineers started build- 
ing bicycles from heavy gas pipe, 
but soon found that the power- 
weight ratio was too low, and, as 
they didn’t know how to increase 
power, they cleverly reduced weight. 

I call on the engineers of America 
to awaken to their opportunity. 

Even the layman knows that au- 
tomobiles are produced at so much 
a pound. The real way to outsmart 
your competitor and undersell him 
is to cleverly and scientifically re- 
duce weight. 

All the above suggestions are based 
on actual possibilities. 

I personally have gotten a lot of 
satisfaction out of Mr. Chase’s paper. 


ENGINEERS JOIN IN 


STEEL SYMPOSIUM 


New York, April 3—Members of 
five societies are to join in a sym- 
posium on stainless and heat-re- 


sistant steels here on Wednesday, 
April 26, at the Engineering So- 
cieties Building. An evening ses- 
sion is to be held at 8 o‘clock, and 
this is to be preceded by an exhi- 
bit of stainless steel products in the 
lobby of the building, opening at 
noon. 

At the evening session, to be held 
in the main auditorium, three papers 
are to be presented by metallurgical 
authorities. George H. Charls, sec- 
retary American Iron & Steel In- 
stitute, is to preside. The schedule 
of papers is as follows: “Develop- 
ment of Stainless Steels and the 
Present State of the Art,” by Mar- 
cus A. Grossman, research engineer 
Illinois Steel Company; “Uses and 
Applications of Stainless Steel,” by 
Walter M. Mitchell, metallurgical 
engineer subsidiary companies of 
the United States Steel Corporation; 
“Heat Resistant Steel,” by Frederick 
M. Beckett, president A. I. M. M. E., 
and president Union Carbide and 
Carbon Research Laboratories, Inc. 

As will be seen, a comprehensive 
statement of authoritative facts per- 
taining to the origin, structural dif- 
ferences and commercial develop- 
ment of chromium and chromium- 
nickel steels is to be given. Appli- 
cation of this large group of alloy 
steels, which usually show good cor- 
rosion resistance and high strength 
at elevated temperatures, will be 
discussed. The societies joining in 
the symposium include the Iron and 
Steel Division of the American So- 
ciety of Mechanical Engineers, the 
American Welding Society, the 
American Institute of Mining and 
Metallurgical Engineers, the Ameri- 
can Society for Steel Treating and 
the Electro Chemical Society. 


GOODRICH APPOINTS 


| Appointment of seven new district 
managers for the tire division of the 
B. F. Goodrich Company are an- 
nounced by S. B. Robertson, Good- 
rich vice-president. 


Norman H. Keeling becomes dis- 
trict manager at Buffalo, 


Milwaukee, J. E. Wacksmuth at Los 
Angeles, W. G. Sabine at Omaha, 
Neb., and M. F. Davis at Pittsburgh. 
They will have general charge of all 
sales, merchanddising and advertis- 
ing programs in their respective dis- 
tricts. 

Keeling goes to Buffalo after two 
years as district advertising mana- 
ger of the southwestern district with 
headquarters in Dallas, Tex. He en- 
tered Goodrich employ in 1915, his 
| first job that of carrying inter-office 
mail. He has had a wide variety of 
experience in the rubber industry. 

Campbell has been associated with 





DISTRICT MANAGERS 


6. i) 
Campbell at Charlotte, N. C.; A. C. | 
Kelly at Chicago, A. B. Down at | 


I trust he has started something by | Goodrich twenty-one years and goes 
his pertinent prodding that will re-|to0 Charlotte from the company’s 
verberate throughout our industry.|™ain offices in Akron, Kelly has 





THOMAS J. LITLE, JR. 
Engineering Counsel, 
Formerly President S. A. E. 
VAN CLEEF DUTCH 
BRAND SALES ARE UP 





Chicago, April 3.—Van Cleef 
Brothers, manufacturers of Dutch 
brand products, report that tonnage 
of shipments during January were 
4 per cent. greater than during the 
corresponding month of last year. 
Renewal of contracts, advance or- 
ders and general reports from the 
territory. as well, indicate a most en- 
couraging prospect for 1933. If this 
is the case in the face of prevailing 
economic disturbances, Van Cleef 
Brothers, believe they have every 
reason to expect exceptionally good 
returns when conditions become 
normal. The firm is maintaining its 
advertising and sales promotion ef- 
forts on the same high scale as in 
previous years. 





| been with Goodrich eighteen years 
and also was in the Akron offices 
before the new appointment. Down 
was formerly located in the Chicago 
branch and has been with Goodrich 
sixteen years, 

Wacksmuth, who goes to Los 
Angeles from Dallas, Texas, has 
been with Goodrich seventeen years. 
Sabine was formerly located at 


Kansas City, Mo., and has been with | 


Goodrich fifteen years. Davis was 
assistant branch manager in Pitts- 
burgh in 1931, and then transferred 
to the Detroit district before his 
present appointment. He has been 


WAR ON OVERLOADED 
TRUCKS IN NEW JERSEY 
Trenton, N. J., April 3. — War 
against overloaded trucks has been 
declared by State Motor Vehicle 
Commissioner Hoffman. Seven were 
apprehended in one day by inspec- 
tors for violating the law. Fines of 
$100 each were imposed by Deputy 
Commissioner Magee. 





60 NEW GENERAL CABS 
ORDERED BY ST. PAUL’ 





Pontiac, Mich., Apri] 3.—Sixty new 
General cabs, the largest cab order | 
received by the General Motors 
Truck Company west of Detroit this 
year, left here today for St. Paul, 
Minn., where they will be placed in 
service by the General Transporta- 
tion Company. An entire train of 
twenty cars was required to handle 
the shipment, which was of a size 
to be noteworthy even in “normal” 
times. All of the cabs were the 
new General Model O-14, introduced 
in February, and featuring perform- 
ance, economy, safety, comfort and 
attractiveness to the public. 


HUDSON CO. REPORTS 
APRIL PRODUCTION 
TO BE INCREASED 


(Continued from Page 1) 


231 cars are needed for next week’s 
delivery. 

A telephone call came Wednesday 
from W. E. Butler, Chicago distribu- 
tor, who declared that his stocks 
have been depleted and that he 
must have more cars pronto. The 
3 per cent. sales tax just imposed 
by the State of Illinois is said to 
be one of the reasons for the in- 
creased sales. The tax is soon to 
go into effect and prospects are or- 
dering now to save that 3 per cent. 
Butler also reported dhe appoint- 
ment of five new dealers in his ter- 
ritory. 

Here in Detroit, in Aaron De Roy's 
territory, there has been an in- 
crease in local buying, even though 
the banking situation hasn't im- 
proved much. De Roy phoned the 
factory today that if he could get 
delivery of twenty-five cars at once 
he would come out with the money. 

Chester G. Abbott, general sales 
manager, who is in the East, re- 
ports that Bob Cole, New York dis- 
tributor, is ordering extra cars and 
that Fred Ordway, Boston distribu- 
|} tor, had phoned him reporting in- 
| creases in sales and asking for ad- 
ditional cars. 


CAMPAIGN AGAINST 
GAS TAX EVASION 


(Continued from Page 1) 
000,000 loss through evasion repre- 
sents about one-sixth of current col- 
|lections by Federal, state, county, 
and city governments. 

President C. B. Ames of the Amer- 

ican Petroleum Institute, returning | 
from the Ickes conference, said that 
recommendations made there would | 
mobilize Federal and state govern- 
|}ments and the petroleum industry | 
itself in a joint attack not only upon 
the gasoline tax evasion racket, but 
| also upon the “hot oil” racket. “Hot | 
| oil” is crude oil produced or moved 
from the fields secretly and contrary | 
to laws and orders governing the 
amount produced or transported. It 
is believed to be a source of much | 
of the bootleg gasoline that has been 
|moving tax-free into various mar- 
| kets. 
President Ames explained that if 
|the movement of bootleg oil in in- 
terstate commerce is made unlawful 
—it now moves freely under protec- 
tion of the Commerce Clause of the 
Constitution—efforts of the states to 
| prevent its production greatly will 
be aided. 

“The progra malso calls for co- 
operation between Federal and state 
gasoline tax collecting agencies to 
discover and prevent the evasion of 
the tax,” President Ames said. 


STEEL FUTURE 
LOOKS BRIGHTER 


(Continued from Page 2) 


business is appearing and purchases 
of substantial tonnages of flat rolled 
steel are being discussed by con- 
sumers who were not considering 
material orders a week ago. 








|'N. S. P. A. INDORSES 


| all cars, has just been issued by the 
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‘BUY AMERICAN’ 


By action of the N.S. P. A. board 
of directors at its last meeting the 
association has gone on record as 
approving the “Buy American” cam- 
paign. 

At the time of approval headquar- 
ters was requested to bulletin the 
entire membership and briefly pre- 
sent the reasoning upon which the 
action of the board of directors was 
based. 

Whole industries in this country, 
it was reported, have been driven 
out of the picture through the com- 
petition of foreign-made merchan- 
dise, often of a quality inferior to 
the American-made product. A spe- 
cific example in one industry’ was 
cited in which a Japanese product, 
produced by labor paid only ‘one- 
fifth to one-seventh of the wages 
paid for similar labor in the United 
States, was sold in this country so 
extensively during the past four 
years that one of the largest Amer- 
ican producers of that particular 
product has been forced to close his 
factories, thus throwing approxi- 
mately 1,600 persons out of employ- 
ment. 

Furthermore, the use of the 

Japanese product of inferior quality 
increased operating costs of Ameri- 
can users over 20 per cent., thus 
more than offsetting the difference 
in the original cost of the Japanese 
and American products. 
At the present time, our particular 
industry is comparatively unaffected 
in a direct way in this country by 
competition from foreign made 
automotive parts, tools, equipment 
and materials. 

It was suggested that indirectly 
our industry is very definitely af- 
fected by the competition of foreign 
made merchandise and its effect on 
the purchasing power of the Ameri- 
can wage earner. 

Our industry has already experi- 
enced the effect of the reduction in 
this buying power due to general 
economic conditions, and it is the 
recommendation of the Board of 
Directors that the membership 
avoid further aggravation of our 
condition by keeping in mind, in 
all purchases, the “Buy American” 
slogan. H. J. MOORE, 

Manager of Publicity, 


REPLACEMENT 
MUFFLERS 


A new catalogue, listing and de- 
scribing sectional type mufflers for 


Simmons Manufacturing Company, 
Cleveland, O. The Simmons perma- 
nent-lock method of construction is 
said to prevent any leaks, rattles or 
blowouts. A group system of stock- 
ing, which allows servicing of all 
cars, trucks and buses with a mini- 
mum of stock, is described. 


TRUCK FLEET DRIVERS 
MAINTAIN SAFE RECORD 


Boston, Mass., April 3.—Commer- 
cial vehicles of Massachusetts in 
continued to maintain 
their record for safety established 
in January for the opening of the 
fifth state-wide commercial vehicle 
safety contest. Announcement to- 
day by the governor’s committee on 
street and highway safety of last 
month’s results revealed that there 
was a Slight increase in the number 
of accidents over January, but the 
total still remained iower than any 
other months in three years. 

The total number of accidents for 
February in more than _ 2,000,000 
miles of driving was only 348, or 
less than half the number either for 
December or for February in 1932. 
The January, 1932, figure was 326 
accidents. 

The accident frequency rate for 
100,000 hours of operation exhibited 
the same characteristics. At 17, it 
was 3 points higher than in January, 
yet far below the 27 figure of Feb- 
ruary, 1932. 










= 


Late March Car Sales 





Stronger Than Expected 


(Continued 
ten-day period of March. As I get 
it, that period produced 9,906 retail 
deliveries in comparison with the 
10,378 for the corresponding period 
a year ago. New car stocks in deal- 
ers’ hands are reported to be several 
thousand under what it was then. 
Of course, it is too soon to dope out 
what the third period will show, but 
it is very likely that it will show a 
sufficient pick-up to make Chev- 
rolet’s March this year come mighty 
close to the March of 1932, when 
retail sales totaled somewhere 
around 32,000. 

Revised returns for Pontiac's sec- 
ond ten-day period show that in- 
stead of the 50 per cent. gain over 
the first ten days as reported in 
A.D.N. iast Tuesday, the gain was 
70 per cent. It is understood that 
even though Pontiac is figuring on 
an April production in excess of | 
March that it is most likely, the way 
business is going now, that at least 
an extra two thousand will have 
to be tacked on to the production 
sheet. 

Commenting on the present situa- | 
tion, R. K. White, sales manager of | 
Pontiac, says: 

“Wide restoration of banking fa- 
cilities with the partial lifting of 
the moratorium during the second 
ten-day period of March brought an 
increase of 70 per cent. in our retail 
deliveries over the first ten days, A 
further cheerful fact is that our 


INDIA RECEIVERSHIP 
DECLARED TEMPORARY 


(Continued from Page 1) | 


vised that competitors are circulat- 
ing propaganda detrimental to our 
company and, in some instances, go- 
ing so far as to say that we are go- | 
ing out of business. 

“The fact that we are operating 
under receivership, solely for the 
purpose of protecting ourselves dur- 
ing the period in which the two 
banks in northern Ohio with which 
we banked are closed and who even 
today can make no definite promises 
regarding the date of their reopen- 
ing is now made the basis of a lot of 
wild and, in many cases, malicious 
rumors—that your source of supply 
is in jeopardy. Such statements are | 
untrue. 

“India is not only operating ‘as 
usual,’ but production has been ma- 
terially increased, and we are oper- 
ating six days a week, twenty-four 
hours a day. 

“Be assured, also, 
g00n as conditions beyond our con- 








that just as| 


trol can be surmounted, the receiv- 
ership can, and will, be discon-| 
tinued.” 





NEW CAR SALES TOP | 
EARLIER ESTIMATES 


(Continued from Page 1) 
fixed at 9,500, against earlier esti- 
mates of 9,000. 


The new passenger car sales esti- 
mate was based upon reports of reg- 


istration in 42 states. The truck 
estimate upon registrations in 44 | 
states. 

The estimate of 69,000 for pas- 


genger cars compares with 79,821 in 
January and 82,813 in February, 
1932. The estimate of 9,500 for 
trucks compares with 11,447 in Jan- 
uary and 14,558 in February, 1932. 
SEASONAL VARIATIONS 

IN INDUSTRY DISCUSSED 


New York, April 3.—The National | 
Bureau of Economic Research an- 
nounces the publication of its twen- 
ty-second report, “Seasonal Varia- 
tions in Industry and Trade,” pre- 
pared by Dr. Simon Kuznets of its 
staff. 

This 455-page report, including 
references and seasonal] indexes for 
over 700 monthly series, gives the 
results of research conducted over 
the last few years at a cost of sev- 
eral thousand dollars. The automo- 
bile industry is one of those selected 





from Page 1) 
dealers are ordering cars at the rate 
of 250 per day. 

“Apparently spring buying readily 
has started, for retail demand seems 
to be equally good in all parts of 
the country, with the possible ex- 
ception of the territory controlled by 
the home office, which includes 
Michigan, But considering the se- 
verity of the banking situation in 
Michigan, this district has done ex- 
ceptionally well with a 25 per cent. 
increase in Pontiac sales for the sec- 
ond period.” 

Buick, another B-O-P unit, an- 
nounced that its gain in the second 
ten-day period was 57 per cent. but 
today actual figures were given out. 
Sales Manager W. F. Hufstader 
states that in the first ten-day his 
dealers delivered 573 new cars and 
in the second period 902. 

Another contribution to the sym- 
posium comes from Chester Abbott, 
general sales manager of Hudson, 
who has to report that following the 
sensational gain of 65 per cent. in 
retail sales for the week ended 
March 18, the week of March 25 
showed an increase of 20 per cent. 
over its predecessor. 

Furthermore, Mr. Abbott advises 
that his reports show that his Balti- 
more distributor this week has 
doubled his preceding week; that 
the Buffalo sector is up 150 per 
cent.; that Chicago went up 28 per 
cent., Detroit 15 per cent., San 
Francisco 13 per cent., Philadelphia 
12 per cent, and Rochester 33 per 
cent.—straws showing which way 
the wind is blowing. 

Dodge dealers, I am told, deliev- 
ered 1,623 new passenger cars and 
trucks, as against 1,313 units de- 
lievered during the preceding week. 

Rebounding from the slump en- 
countered during the first part of 
March, Graham-Paige retail deliv- 
eries for the week ended March 25 
showed a 40 per cent. gain over 
those of the previous week. Bright 
spots listed are New York, Phila- 
delphia, Pittsburgh, Chicago and the 
California districts. 
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Release of 40% Deposits 
Hope to 












SAN ANTONIO, TEXAS, 
MARCH SALES BEAT ’32 


San Antonio, Tex., April 3.—Pas- 
senger car sales in this city for 
March totaled 328 plus 24 motor 
trucks. This compares with sales of 
284 passenger cars and 34 trucks in 
the same month last year and with 
263 passenger cars and ten trucks in 
February, 1933. 

At the same time 531 passenger 
cars and trucks were sold in March 
this year, against 685 in March, 1932, 

The promotional effects of the 
automobile show and the re-opening 
of the banks are credited by dealers 
here with responsibility for this 
astonishing improvement in automo- 
bile sales. The automotive mer- 
chants firmly believe that this im- 
provement will continue, with 
steady, though not sensational gains 
over last year’s sales levels. The 
buying season was somewhat late in 
arriving, but gives every indication 
of holding on past the normal period. 


Brings 


Detroit, April 3.—Now that definite 
announcement has been made by 
the conservators of the two closed 
banks, the Guardian and First Na- 


tional, that the 800,000 depositors 
will be allowed to withdraw 40 per 
cent. of their funds, this automo- 
tive city is drawing a breath of re- 
lief. The amount so released will 
be in addition to 10 per cent. with- 
drawals already allowed, giving a 
total of 50 per cent. of the deposits 
again put into circulation. 

Not only will this release a large 
amount of money in the Detroit 
district, but there are many com- 
panies, both in Detroit and the 
state, which carried their deposits 
in these banks and™~ which have 
been hard pressed or actually unable 
to carry on business with this money 
tied up. Many of these companies 
will now be able to begin manufac- 
turing again and the effect on pay 
rolls and buying power in this sec- 
tion will be enormous. 

Detroit merchants expect the be- 
ginning of withdrawals to bring a 
great increase in buying, and they 
are stocking up in preparation for 
a bulge in sales. The announcement 
indicates that this money will be put 
in circulation in time for use be- 
fore the Easter holiday, which al- 
ways brings extra spending. 

Much activity is being noted at the 
thirteen breweries which are operat- 
ing in the Detroit area and similar 
plants throughout the state are get- 
ting ready for the return of real 
beer. It is believed that the ac- 
tivities of the beer plants will add 
largely to the money turnover in 
this territory. 

Taking it all in all, Detroit feels 
more optimistic than it has done in 
years, or since the early months of 
1929, to be exact. The automotive 
industry is looking for a definite 
Sales bulge within the next two 
weeks, and it is believed that this 
will be the beginning of a real up- 
ward movement, gaining force 
gradually as general business con- 
ditions improve. 


CITY AUTO STAMPING 


Toledo, O., April 3.—The City 
Auto Stamping Company’s repay- 
ment of $400,000, alleged to have 
been withdrawn from the Security- 
Home Trust Company the day before 
the bank closed, has not seriously 
affected the stamping company’s 
current position or impaired its 
working capital, according to the 
annual report of Amos Lint, presi- 
dent, to stockholders, The report 
says that the judgments have been 
fully paid and released by the pay- 
ment of $107,907.90 in cash and the 
offset of other deposit claims 
against the Security-Home Trust 
Company and waiver of any further 
claims against the bank. 


WAUKESHA DIRECTORS 
Waukesha, Wis., April 3.—J. E. De- 
long. vice-president of Waukesha 
Motor Company; J. B. Fisher, C. B. 
Ross and A. S. Crank have been 
named directors of the company. 


CLASSIFIED ADVERTISEMENTS 
AUTOMOTIVE DAILY 
BESULTS 


De es 1 
NEWS BRING 





———_——$—————————————— 








Detroit 


PLYMOUTH REPORTS 
RECORD DAY MAR. 29 


Detroit, Mich. April 3.— More 
orders for the new Plymouth Six 
were received on 
Wednesday last 
week than on any 
day since this new 
car as an- 
nounced last No- 
vember, according 
to a statement is- 
sued today by 
Harry G. Moock, 
general sales 
manager of Ply- 
mouth Motor Cor- 

Harry G. Moock Doration. 

“On Wednesday 
of last week we received orders for 
999 Plymouth Sixes, all for imme- 
diate shipment. This was indeed a 
red letter day, fox it put into defi- 
nite, concrete form the optimism 
which characterized our entire or- 
ganization all during the recent 
bank moratorium. 


“When you realize that this marks 
the biggest single day’s business 
since we first presented the Ply- 
mouth Six last November, the sig- 
nificance of this sales figure be- 
comes doubly apparent. 


“Retail deliveries of Plymouth by 
Dodge, De Soto and Chrysler deal- 
ers took a tremendous jump the 
week before last, as banking re- 
strictions were withdrawn, and 
during the past week they made a 
further gain, making it the biggest 
week we have had so far this year, 
with the exception of the last week 
in January. 

“This splendid influx of Plymouth 
Six orders, therefore, is not only 
evidence of a fine spring volume 
ahead but is also needed to main- 
tain dealer stocks which current 
deliveries have reduced below their 
normal size.” 





Ten Passenger Car Sales Leaders for January, 1933 


JAN., 1933 | 





Comparative figures for February, 1933, will be found on page 3 
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KEY TO ABBREVIATION AND SYMBOLS 


| | | 
a ae First | Second | Fourth | Fifth | Sixth Seventh Eighth ! Ninth | Tenth 
Alabama 625 | Chev 287 | Ford 140 | Ply 68| Pontiac 30! Buick 21 | Dodge 14! Austin 13|Ch-E-W 8/H-S 5 | Olds 4 
Arizona 183 | Chev 75 | Ford 43 | B-P 13 | Pontiac 7| Dodge 6|De Soto 5/|R-W 4\|E-D 3|Hu-N-S  2j Auburn 1 
Arkan’s 1536|/Chev _738|Ford _359 | Ply 156|Dodge _93| Buick _—-38| Pontiac 34|Chrysler 21|Nash _14| De Soto 13| Willys 11 
Conn. 923|Chev 353 | Ply 163 | Ford 91| Pontiac 177|Buick 60|Dodge —_39|De Soto 21|Stude 15|Ch-E _13|Graham il 
Delaware | 241 | Chev 100 | Ford 44 | Ply 21 il Pontiac 20 | Buick 17 | Chrysler 9|Packard 7 | Essex 6 | Olds 4 | Rockne 3 
Florida 1555|Chev _536| Ford _380 | Ply 239 | Austin 136 | Buick” 59| Pontiac 46|Dodge — 37 | Essex 24|Chrysler 16/G-W 9 
| Georgia 632|Chev 299 | Ply 99 | Ford 96|Buick  24|Pontiac 20|Stude 14|Dodge 11|Au-R 10|G-O 6 |Ch-DS-LS-W 5 
Idaho _141/ Chev 57 | F-P 30 | Rockne 4) E-O 3 |B-DS-D-G 2|* 1| | | | 
Illinois 5909|Chev __1601/Ford _1165/ Ply 954;Pont  379| Buick  321|Dodge  237| De Soto i71| Olds 155|Stude 124| Chrysler 113 
Indiana 2812 | Chev 957 | Ford 527 | Ply 497| Pontiae 111|Dodge 110|De Soto 99|Rockne 83) Buick 80 | Essex 68 | Stude 65 
Kansas 682|Chev _232|Ford _184| Ply 107| Buick _34/Pontiac 33|/Dodge _19|Essex _—_18|Stude _10| Rockne ~7|G-O 6 
Maine 343, Chev _112| Ford 61 | Ply 56| Pontiac 30!Buick 24|Dodge  16| Esser 13 | Nash 7|0-R  5|De Soto 4 
Md 1387 Chev 603 | Ply 187 | Ford 183| Pontiac 74] Willys 64 | Buick 49 | Essex 36 | Dodge 33| Rockne 28|Ch-DS 24 
Ma Ss.  2782|Chev 981) Ply 399 | Ford 346 | Pontiac 238 | Buick 183 | Dodge 92 Stude 68 | Essex 64| N-O 52!Rockne 47 
Mich, 4632|/Chev _1801/Ford _781| Pontiac 425) Ply 416| Dodge 245|Buick  223|Essex 110|Olds  109|Rockne 83|De Soto 68 
Minn. | 1333 | Chev 586 |. Ford 180 | Ply 170 | Pontiac 81 | Buick 73 | Dodge 40 | Stude 27 | Hupp 25 | Essex 22| Chrysler 21 
Missouri 1296 | Chev 444 Ford 321 | Ply 188| Pontiac 70/ Buick 61 | Dodge 45 | Stude 22|De Soto 21|Chrysler 17| Essex 15 
Montana 69 Chev 25 | Ford 20 | Ply 7 | Buick 5 | Stude 3 | Dodge 2\* 1| | | 
Nebraska 807 Chev 310 | Ford 187 | Ply 117| Pontiac 54|B-D 29 | O-R 15 | Willys 12 | Stude 10|Chrysler 9{| Essex 5 
Nevada 120 | Ford 43 | Chev 37 | Ply 10 | Buick 8|Pontiac 6 | Stude 4|Auburn  3|DS-O-R_ 2/|* ) 
N. H. 171 | Chev 62 | Ford 33 | Ply 28| Pontiac 11| Buick 7| Dodge 6|Ch-R-W 3|O-PA-Re 2) * 1| 
N. J. 3047;Chev _1214| Ply 408 | Ford 296! Pontiac 294| Buick 183|Dodge 101|Chrysler 55|O-R 52 | Essex 51|De Soto 47 
N. York 11273 | Chev 3708! Ply 2038 | Ford 1117 | Buick 763| Pontiac 607|Dodge 593 | Stude 284| Willys 230| Chrysler 202|DeSoto 197 
N. M. 256 | Chev 107 | Ford 70 | Ply 34|B-D-Po 10/ Rockne 4|Chrysler 3/LS-S 31° 1| | 
N. Car. 1502 | Chev 669 : Ford 300 | Ply 175| Pontiac 71! Essex 51 | Dodge 50 | Austin 39 | Buick 38| Chrysler 25!Rockne 19 
N. D. 164 | Chev 65 | Ford 37 | Ply 22|Pontiac 10|B-D 7|De Soto 4/| Rockne 3 | Ch-W 2\* 1| 
Ohio 4793 Chev 1654| Ply 781 | Ford 754| Pontiac 308; Dodge 211/ Buick 169 | De Soto 155 | Essex 115| Willys 102|Rockne 90 
Oregon 362 | Chev 150 | Ford 14| Ply 51 | Dodge 19|De Soto 11|/Pontiac 10| Buick 9 | Essex 6|G-S 5|Ch-R-w 4 
Penn, 4727 | Chev 1763 | Ply 767 | Ferd 594| Pontiac 281|Buick 280|Dodge 259 Essex 102| Chrysler 87; DeSoto 81/ Olds 57 
R. Island 367 | Chev 138 | Ply 71 (Ford 32| Pontiac 26| Dodge 21|De Soto 17! Buick 15 | Stude 8! Nash 6 | Essex 5 
S. Ca’lina 625 | Chev 260 | Ford 149 | Ply 83| Austin 44/ Buick 20 | Dodge 16|Pontiac 14| Essex 10|Chrysler 8|Packard 4 
S. D. 272 | Chev 111 | Ply 58 | Ford 56 | D-R 10| O-P 8 | Buick 5 | Stude 3 | DS-E 2|.* 1| 
Texas 4661|;Chev 2467| Ford 821 | Ply 466| Pontiac 192 | Buick 191|Dodge 130|Chrysler 81|Rockne 54| Essex 47 | Olds 37 
Utah 225 | Chev 79 | Ford 42 | Ply 38 | Essex 14 | Dodge 10 | Buick 9|De Soto 7|Graham_ 6/|N-Po 4|\|A-S 2 
Virginia 1209 | Chev 464 | Ford 245 | Ply 164 | D-Po 61 | Beick 40 | Essex 39 | DS-R 24 | Stude 15 Chrysler 14| Willys 12 
Wash. 895 | Chev 273 | Ford 165 | Ply 137| Pontiac 61/| Dodge 51 | Buick 43|Rockne 24| Willys 21 | Olds 20|De Soto 17 
Wis. 1134|Chev 419| Ford 154 | Ply 143| Pontiac 77| Buick 69|Dodge  64| Essex 54 | Olds 21| Willys _20| Nash 1 
W. Va. _763|Chev _253/ Ply 157|Ford _156|Dodge —_62 Pontiac 29|Essex  _24|Buick 17|Ch-DS-G10|Rockne 8 | Stude 7 
D. of Col. 848 | Chev 332 | Ford 109 | Ply 79 | Pontiac 178 | Buick 43; Dodge 32|Hupp 21 | Rockne 20 | Essex 19 | Willys 17 


A—Auburn, Au—Austin, B—Buick, C—Cadillac, Co—Continental, Ch—Chrysler, DV—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, 


G—Graham, H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—Nash, O—Oldsmobile, 
by Dr. Kuznets for detailed analysis. Po—Pontiac, Re—Reo, R—Rockne, S—Studebaker, WK—Willys-Knight, W—Willys. *—Cars in this position registered as shown, 


Pa—Packard, 


PA—Pierce-Arrow, P—Plymouth, 
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